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Disclaimer

This document has been issued by Scout24 AG (the “Company” and, together with its direct and indirect subsidiaries, the "Group") and does not constitute or form part of and
should not be construed as any offer or invitation to sell or issue, or any solicitation of any offer to purchase or subscribe for, any securities of the Company, nor shall any part of
it nor the fact of its distribution form part of or be relied on in connection with any contract or investment decision, nor does it constitute a recommendation regarding the
securities of the Company or any present or future member of the Group.

All information contained herein has been carefully prepared. However, no reliance may be placed for any purposes whatsoever on the information contained in this document
or on its completeness. No representation or warranty, express or implied, is given by or on behalf of the Company or any of its directors, officers or employees or any other
person as to the accuracy or completeness of the information or opinions contained in this document and no liability whatsoever is accepted by the Company or any of its
directors, officers or employees nor any other person for any loss howsoever arising, directly or indirectly, from any use of such information or opinions or otherwise arising in
connection therewith.

The information contained in this presentation is subject to amendment, revision and updating. Certain statements, beliefs and opinions in this document are forward-looking,
which reflect the Company’s or, as appropriate, senior management’s current expectations and projections about future events. By their nature, forward-looking statements
involve a number of risks, uncertainties and assumptions that could cause actual results or events to differ materially from those expressed or implied by the forward-looking
statements. These risks, uncertainties and assumptions could adversely affect the outcome and financial effects of the plans and events described herein. Statements
contained in this document regarding past trends or activities should not be taken as a representation that such trends or activities will continue in the future. The Company
does not undertake any obligation to update or revise any information contained in this presentation (including forward-looking statements), whether as a result of new
information, future events or otherwise. You should not place undue reliance on forward-looking statements, which speak only as of the date of this document.

This document is not an offer of securities for sale in the United States of America. Securities may not be offered or sold in the United States of America absent registration or
an exemption from registration under the U.S. Securities Act of 1933, as amended. Neither this document nor any copy of it may be taken or transmitted into the United States of
America, its territories or possessions or distributed, directly or indirectly, in the United States of America, its territories or possessions or to any US person.

By attending, reviewing or consulting the presentation to which this document relates or by accepting this document you will be taken to have represented, warranted and
undertaken that you have read and agree to comply with the contents of this notice.

Nothing in this document constitutes tax advice. Persons should seek tax advice from their own consultants or advisors when making investment decisions.

Quarterly figures are unaudited. All numbers regarding the 2019 segment structure are unaudited and preliminary only, if not otherwise stated.
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From strategy to reality — Making it happen

. ImmoScout24: building the ecosystem for real estate in

Germany

. AutoScout24: driving innovation across the consumer

and customer journey

. Translating strategy into value creation

. Shaping the marketplace of the future
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We are more relevant
than ever

Well positioned in an
evolving industry

Notes:
1. AutoScout24 Germany
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Leading
market player

Successful
track record

History of product
innovation

Trusted player in
ecosystem

ImmoScout24 is #1 in Germany
and we are a leading player across
AutoScout24 geographies

Deep repository of consumer, listing
and transactional data over 20 years

Track record of sector leading
innovation and bringing new products to
market (e.g. DirectSale / HomesellerHub)

Leading consumer awareness
Significant brand equity

= ImmoScout24: unaided brand awareness

AutoScout24": unaided brand awareness

Scout24



2017 CMD objectives What we delivered

Revenue growth at low double- @ +10.5%

digit - - Revenue growth Revenue CAGR since CMD

OOEBITDA margin at Iow—single— | l/\7I +430bp5 OOEBITDA margin

dlglt expansion p.a. _ Margin expansion expansion since CMD

Strong cash flow profile that 104 91%
de-leversat cllxp.a.

Cash flow generation average cash Conver5i0n1

Improve Consumer Journey — ' 82\ Significant evolution of product

and solution portfolio along the
consumer journey

Total Shareholder Return?
/ since CMD (Nov-17)

Increase Lead Quality & Revenue
' : Consumer




Online marketplaces are evolving beyond their
traditional roles

Consumer

manual search

specification of preferences

traffic
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Platform

growth primarily from scale /

price increases

listings
+ money

Dealer / agents

Scout24



As consumers’ and customers’ needs get more complex,
marketplaces need to evolve

Platform Dealer / agents

& needs a trusted partner © highly localized 13 help winning mandates / sourcing deals
£ predict demand » beyond listings D smooth transaction experience

a1 deliver individualized results (@ actively triggering demand Q- differentiate vs. competition

¢ multi-choice & best-choice @ realtime

Q) amore transparent marketplace

more involved in the action

traffic leads
I e
listings

+ money




Opportunity to expand beyond our attractive core market

Immo’' Scout24

Total Addressable Market
expansion levers

A Moving beyond the sale

A Multiple touch points
across ecosystem

A Source of mandates for
agents - not just leads

c£0.4bn c.€£0.7bn c.£6bn
Online Marketing Agent
Marketing spend

Comission Pool

Notes:
1. Germany only
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Financing leads provide
additional opportunity
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c.€184bn c.€£240bn

Property

Total Mortgage
Transaction Value

Market

Auto Scout24'

Total Addressable Market

Our product suite
expansion levers

sets us up for the future

A Expanding across the
entire consumer and
dealer journey Automotive retail

c.€£260bn
2 After sales
Financing
Automotive advertisin
c.€0.7bn 9
2 Insurance
c.£0.3bn
Automotive Total
Automotive Dealer Automotive
Classifieds Marketing Sector

Scout24



We have a deep understanding of the needs of the Property and Auto ecosystems...

Immo
Scout24
Consumers Sellers Agents
Sick and tired of real H°W.d° I sell my house and find My biggest problem is
estate agents calling the right agent to help me do so getting mandates in a
me with properties that competitive market

| am not interested in

Would love to sell my
car at a decent price

OEMs are squeezing

N0

through a counterparty How do | get more bang my margin. How do | turn over
I can trust for my advertising buck? my stock as quickly as possible?
Consumers OEMs Dealers

Auto
Page10 Capital Markets Day 2019 Scout24 Scout24



..and our product offering is stronger than ever for ImmoScout24...

Premium membership: Subscription
package for users that reduces friction

CONELMEE Further for rental applications
investments
Sellers Homeseller Hub:
One-stop-shop for all seller needs
Agents Realtor Lead-Engine (RLE): Leading avenue

for sourcing mandates for agents

Scout24
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...and AutoScout24

- @ S

-
= = o et DirectSale: Lets consumers
Consumers E . sell their car online with ease and convenience
e [ ]
i | e |
|
| #SocialTurbo:
|hre Eintrittskarte zu
den sozialen Medien. .
#SocialTurbo: Allows dealers to present
e .
their stock on Facebook and Instagram
Dealers
OneClick: Enables transactions
AutoScout24 Oneclick: for dealers by letting buyers purchase
So einfach wie Klamotten shoppen! On”ne
Jetzt Wunschauto online kaufen.
Mehr erfahren “_,
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Our roadmap to long term shareholder value creation

® The best positioned online
classifieds platform in Europe

® Transition to fully networked e
marketplace

- Increase TAM
- Improve monetization

- Accelerate product rollout

® Simple, lean, agile structure
and processes

® “Growth Simply Done” (GSD)
program to further optimize

efficiency

® Commitment to deliver £20m
annual cost savings by 2021

® Reinvest into growth

® Returning cash to
shareholders

- Dividend pay-out ratio of
30-50%

- Share buy-back
programme

e | ongterm leverage of up to
3.5x

® Open to value accretive
M&A opportunities




2. ImmoScout24:
building
the ecosystem |

for real estate |
In Germany
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Making hard

decisions easy
for real estate
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At the heart of the German
real estate ecosystem

for 21 years

The #1

platform serving home owners,
agents and consumers

Superior value proposition with

unique localized data

capabilities

Well positioned
to capitalize on market
dynamics to increase
monetization and TAM

Scout24



We have changed the way home owners,
agents and consumers transact

Home
Owners g
Agents @

Consumers Bj]
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“Print era”

Complex and non-transparent

sale and rent process

Simple property marketing in
newspapers and branches

Cumbersome search process
focused on local areas

Low-tech, print and
people-centric

Rise of online classifieds

o Simplified transaction process
A o "

powered by data

u;:]'- Mandate sourcing, marketing
" and value-add tools

@ “Property search made

easy”

High-tech and

Internet centric— = ===2

Immo ' Scout24

Networked marketplace
of the future

Nationwide reach with unique
localised data capabilities

Full ecosystem out of
one hand

Seamless user experience in a
digital ecosystem

Fully digitized
journey

Scout24



Shaping the German real estate market over the past 20 years

“Print era”
Home Private
owners listings
Agents
Consumers

ImmoScout24 is founded

1998
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Rise of online classifieds

Branchenbuch Real estate
directory valuation
Premium
partner
awards
VIA products
Launch of Online
1S24 app credit check
2009 2011 2013

Realtor
lead-engine

Virtual property
tours

Re-launch of
Commercial platform

Personalized
app feed

Consumer /
customer messenger

2017

Networked marketplace of the future

Real estate Home

Seller Hub

Tailored
memberships

Draw
search

Today

Scout24



Uninterrupted and resilient growth delivered since our inception

Networked marketplace

“Print era” Rise of online classifieds
of the future
German real estate market value ImmoScout24 revenue
200
450
400
160
350
300
120
\/\ >
177 200
80 149 156
129 150
102
40 74 100
53
21
0 1 3 6 8 13
0 0

1998 1999 2000 2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 20M 2012 2013 2014 2015 2016 2017 2018

Source: GEWOS (2019)
Notes:
1. Revenues adjusted for IFRS 15, applied as of 1 January 2018 and retrospectively adjusted for 2017; including ImmoScout24 Consumer Services and investments/divestments
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We have delivered on our 2017 CMD promises

2017 Capital Markets Day objectives...

Increase listings market share

Continue product innovations,
support with marketing activities

Continue to drive VIA usage and
further expand ARPA alongside strategy

Drive sales force performance

Create a €100m+ Consumer Services
business in the mid-term?
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... achieved across our ecosystem’

Home 800k’

Owners Addressable

audience, up
48% vs. Q317

18k’

Partners, up
11% vs. Q317

13.6m

UMV, up 14%
vs. Q317

Consumers

Notes:

1. As of Q3 2019, unless otherwise stated

2. Defined as email addresses with marketing opt-in

3. Including residential contractual partners and business partners
4. As of Oct-2019

5. Including AutoScout24 - related Consumer Services revenue

|
1
1
1
1
1
1
1
1
|
|
|
|

430k

Property
listings

+12%

ARPA growth
since Q317

1.8x

More UMV than
next competitor
(vs.1.5x in Q317)

1.9x

More listings than
next competitor

32%

OTP share of IS24
revenue, up 5pp
vs. Q317

92%"*
Non-paid traffic
share




Demonstrated listing and usage leadership

ImmoScout24 regional listing leadership development

Sep 2016

Sep 2019

+16pp

Increase in regions with leading position Sep-16 vs Sep-19

Source: Mindline RTTS

Page 20 Capital Markets Day 2019

Sep 2016
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Sep 2019

+10pp

Increase in regions with leading position Sep-16 vs Sep-19




The greatest listing advantage in the most valuable areas

Ratio of Immoscout24 / next competitor listings

> -32x

1x
A N e

0.64x <

Hamburg

Berlin

Essen
Dortmund
Dusseldorf
Cologne

Leipzig

Frankfurt

Percentage of total
regions where
ImmoScout24 has
leading position

Stuttgart
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Immoscout24 total region listing value
£13m >

>£380m

Hamburg

Berlin
Essen
Dortmund Leipzig
Dusseldorf
Cologne

(100%

Frankfurt

Percentage of top
10 cities where
ImmoScout24

has leading position

Stuttgart

Munich
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