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Disclaimer

This document has been issued by Scout24 SE (the
“Company” and, together with its direct and indirect
subsidiaries, the "Group") and does not constitute or form
part of and should not be construed as any offer or
invitation to sell or issue, or any solicitation of any offer to
purchase or subscribe for, any securities of the Company,
nor shall any part of it nor the fact of its distribution form
part of or be relied on in connection with any contract or
investment  decision, nor does it constitute a
recommendation regarding the securities of the Company
or any present or future member of the Group.

All information contained herein has been carefully
prepared. However, no reliance may be placed for any
purposes whatsoever on the information contained in this
document or on its completeness. No representation or
warranty, express or implied, is given by or on behalf of the
Company or any of its directors, officers or employees or
any other person as to the accuracy or completeness of
the information or opinions contained in this document and
no liability whatsoever is accepted by the Company or any
of its directors, officers or employees nor any other person
for any loss howsoever arising, directly or indirectly, from
any use of such information or opinions or otherwise arising
in connection therewith.

The information contained in this presentation is subject to
amendment, revision and updating. Certain statements,
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beliefs and opinions in this document are forward-looking,
which reflect the Company’s or, as appropriate, senior
management’s current expectations and projections about
future events. By their nature, forward-looking statements
involve a number of risks, uncertainties and assumptions
that could cause actual results or events to differ materially
from those expressed or implied by the forward-looking
statements. These risks, uncertainties and assumptions
could adversely affect the outcome and financial effects of
the plans and events described herein. Statements
contained in this document regarding past trends or
activities should not be taken as a representation that such
trends or activities will continue in the future. The Company
does not undertake any obligation to update or revise any
information contained in this presentation (including
forward-looking statements), whether as a result of new
information, future events or otherwise. You should not
place undue reliance on forward-looking statements, which
speak only as of the date of this document.

This document is not an offer of securities for sale in the
United States of America. Securities may not be offered or
sold in the United States of America absent registration or
an exemption from registration under the U.S. Securities Act
of 1933, as amended. Neither this document nor any copy
of it may be taken or transmitted into the United States of
America, its territories or possessions or distributed,

directly or indirectly, in the United States of America, its
territories or possessions or to any US person.

By attending, reviewing or consulting the presentation to
which this document relates or by accepting this document
you will be taken to have represented, warranted and
undertaken that you have read and agree to comply with
the contents of this notice.

Nothing in this document constitutes tax advice. Persons
should seek tax advice from their own consultants or

advisors when making investment decisions.

Please note that due to other rounding methods, growth
rates can differ to the H1 report.

The H1 2022 figures have been subject to a review by the
auditor.
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Scout24 at a glance — we serve three stakeholder groups with leading product offerings

Stakeholder

Stakeholder Needs

Scout24 Offering

Breakdown of Revenue Streams

b

Agents

o

Homeowners

4
R

Consumers

Use most efficient marketing
channels
Win new mandates

Build local brand and stand out from
competition

Find suitable realtors and tenants/
buyers

Sell quickly and at the best price
Ensure efficiency and security of the
transaction

Find a new residential/ commercial
property

Benefit from personalized property
search

Get maximum transparency and
orientation in decision making
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» Agent Membership
» PPA Listings

» Realtor Lead Engine
» IV24

» Agent CRM (FF & PS)

» Vermieter+

» HomeSeller Hub
» Viermietet.de

> V24

» Kaufer+
» Mieter+

m Membership Revenues
m Listings PPA
m Private Subscriptions
Leads (RLE + IV24 + Mortgage +

Relocation)
m 3rd Party Media & Other

Revenue development
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Innovation runs at the heart of Scout24 — for over two decades the company has
defined industry trends and managed to “Re-invent” itself over time

ImmoScout24 Revenue Development in
changing Real Estate Market

German real estate transaction value*
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Networked marketplace
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*Source: GEWOS (2020)

Rise of online classifieds
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Reflecting StFORGIMarket Position

with superior brand perception

Defining industry trends in an

evolving market

including the globally changing
Covid-19 era



German real estate market
dynamics are changing

Buyers are faced with ...
e Rising interest rates

* Higher mortgage scrutiny

Sellers are facing ..,
* Longer time to close sale

* Lessbuyers

Renters are facing ..,
e Scarcity of supply

* Increasing (and uncertain) ancillary
energy costs

Agents need ...
* Marketing power

* High quality leads
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Scout24’s value-add product suite
addresses these challenges

Editions

PPA
(Pay per add)

Image Acquisition

Agent Membership Agent Premium
Editions Products

MieterPlus KauferPlus

Plus Products
for Seekers

ImMmo’ Scout24 Vermietet.de

. . von ImmoScout24
Financing

Mortgage Leads & 1S24
Mortgage Advisory

Vermietet.de —
leading solution for landlords

Scout24




We are focused on
creating a fly-wheel of
value creation for
shareholders based on
organic and in-organic
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Scout24 Value Creation Formula

Revenue growth (organic and/or M&A)

Increased EBITDA
EPS accretion Improvement
Share Value Creation Net |

et income
redemption Strategy accretion

Share buybacks

Scout24



A

7 Eleventh German Corporate Conference | September 2022







